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Significant opportunities in Housing Finance L S
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Extremely favourable demographics, Increasing urbanisation
Very low housing loan penetration

Affordable housing marked as Infrastructure sector




Shortage of Affordable Housing (by Economic Group) L

Economic group-wise Shortage of
Affordable Housing

Urban housing requirement
estimated at 45 million by 2022

Middle

Affordable Housing limit raised
Income

to Rs. 5 million from under Rs. 3
million

Total housing shortfall
estimated to be 18.8 million
units

Economically
Weaker
Section, 45%

Over 95% in Low Income
Group, Economically Weaker
Sections

( Affordability* towards housing has improved significantly and is expected to
: improve further while going ahead

* Affordability being property prices divided by annual income of the individual



HFCs and NBFCs have consistently outperformed Banks L
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Housing finance industry grew at a CAGR of ~18%
(HFCs and NBFCs grew at 21%, while Banks grew at 15%)

HFCs are expected to gain market share on an incremental basis




Regulatory Support FINANCE

HFCs
A NHB relaxed eligibility criteria for refinancing
A Reduction in standard asset provisioning & risk weights for incremental loans after June, 2017
A SEBI increased exposure limits in HFCs up to 40% in debt-oriented mutual funds
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Transparency in the real estate sector to significantly improve with
RERA which would benefit the HFCs, Developers and the borrowers



Company Profile FRANCE

Established presence in the Self

Employed segment H

Healthy asset quality reinforced by

strong risk management
framework 5—@

Strong Management Team and

Corporate Governance .....

Robust growth opportunity I._[I_I_

supported by the Government’s
critical policy agenda

Branches in 44 cities
catering to more than

100 locations
North-19%

East-8%
' West-59%

South-14% Our footprints

Established brand and parentage



Key Highlights FINANCE

A AUM increased to Rs. 130.2 billion (+58%) as on June 2017

A Q1 FY18 disbursements increased by 68% Rs. 26.6 billion

A Affordable Housing: new sales of Rs. 3.2 billion; avg. ticket size of Rs. 1.2 million
A Profit before tax at Rs. 451 million (+50%); return on equity at 14%

A Gross NPAs remained stable at 0.8% (on 90 dpd basis)

A Net Worth is at Rs. 16.9 billion; book value per share of Rs. 35

A Present in over 100 locations through a ‘hub and spoke’ model with over 36,000 client-accounts
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A Over 1,750 distribution partners across the country



Key Portfolio Strengths

HOME
FINANCE

Reu/\Nce

segment

Home Loans

Affordable
Housing

Loan against
Property

Construction
Funding

Self employed
& Salaried
individuals

Self employed
& Salaried
individuals

Self Employed
individuals and
SMEs

Real Estate
Developers

Purchase of
residential property

Purchase of
residential property

Business expansion

Construction of
Residential projects

Key growth driver for future -
Funding through expansion in Tier
Il and Il locations

Funding LIG & MIG segment for
affordable housing through
expansion in Tier Il and lli
locations

Dominant player in this segment

Selective sourcing, higher yield
and high quality book
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Segment details L S

(As on June 2017)

Share in X
Total AUM Avg. Yield

Segment Focus Area for growth

Loan against Property
Construction Finance

250
100
200
Rs. 40 \ " 50 renure
(in milion) T~—_ (n month)
40
20 - 50
Home Loan Affodable Housing LAP Construction
Finance

mmmm Average Ticket Size === Average Tenure (months)




Customer Segments and Sourcing - Home Loans L

_______________________________________________________________________________________________________________________________________________________________

Disbursement Share
(FY17)

m Salaried m Self Employed O




